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THE BUSINESS OF REAL ESTATE BROKERAGE

EDUCATING THE MARKETPLACE

E
ven with the
internet pro-
viding real-
time real

estate data at the
client's fingertips, a
solid perspective on
the marketplace is still required
before a “deal” can happen.

The philosophy at Greiner-
Maltz has always been that the
basis of every transaction is to
thoroughly educate our customer

as to: what's available,
what has been sold and
or rented, current val-
ues, available financ-
ing, appropriate loca-
tions, current market
conditions, and City

and State benefit programs. A
big part of this educational pro-
gram is to go beyond one to one
contact and to publish and dis-
tribute our thoughts.

The following is a sampling of

previously published and or dis-
tributed articles and advertising.
If you haven't read them, you can
download them from our Website
at www.greinermaltz.com, or we
would be happy to send reprints
upon requests.

John Maltz, President,
Greiner-Maltz can be reached at
718-786-5050, via email at
jmaltz@greinermaltz.com or at
www.greinermaltz.com.
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